Focusing Attention: refinements

1. Film TWO of the techniques below:  

1. Using the VAK/B model write a one page report describing your own behaviour in the clip and the behavioural reactions you may be able to perceive in the group following this analytic scheme :
- Context

- (V)isual: where you and stds. are looking, what visual aids are used

- (A)uditory: voice tones & ambient noise.
- (K)inaesthetic: gestures and body language
Contributive: To participate in this activity mail your report and a small contribution with a voucher to tom@sinera.eu  The author will analyse it and return detailed comments.
------------------------------------

1. THE FROZEN ARM
Observe a group of friends discussing a point at table after a meal. Several want to put their views at once. The noise level soars and it’s difficult to make yourself heard. You may possibly have noticed one or two raising their arms
horizontally while they speak while trying to intervene. This is a common strategy and naturally we call it the frozen arm. Teachers can use the same technique signalling that they want attention while they are talking. This gesture is particularly telling if you keep your hand still at the end of

each sentence.
2. Incomplete sentences…
This technique consists of stopping in mid-sentence.

Examples:
- “As we were saying yesterday...”
- “Everyone knows that ...”
- “As I was explaining...”
The human brain is continually searching for patterns and a sense of completion. So the fact that the sentence is unfinished is a powerful interruption. The teacher reinforces this instinctive break by pausing which shows what she wants : pupils to stop and pay attention. Once you have attracted attention in this way you have attained your goal so

continue the class as if nothing had happened.
3. Break... and Breathe
To effect this stopping strategy just step to one side and take a breath. Then go back to your original position and continue. Side stepping has provoked a small parenthesis in the rhythm of your presentation and stopped the activities of the inattentive.

This strategy induces amnesia in the minds of your listeners so that when you step back you can begin afresh. This is useful if your attention gathering techniques have failed up to then because it gives you a new start.
4. Visual Instructions
We tend to believe that whatever we say is clear in the listeners’ minds. For some pupils this may be true but we can’t just suppose that the information has reached everyone. That’s why students often ask us to repeat what has just been said.

To make instructions clear it is recommended to write them up. This gesture acts as a support for what has just been said : the information enters through two channels: visual and auditory.

This means that the next time a pupil asks for a repetition of instructions we just need to point to the visual instruction. This is a subtle but effective way of signaling that the pupil should be paying more attention. All done with a simple hand gesture.

5. Say a number : 45%, 25 out of 30 pupils,
Its astonishing how a statistic focuses attention. In an argument the person who can quote the most statistics appears to be right, even though numbers are notoriously easy to manipulate. When you encounter attention lapses in class you can resort to quoting numbers:

- There are 10 pupils in this class who read books from our class library. They all got good marks in the term exams.

- Last year 12 % of the class got outstanding marks and 90% passed.
6. Don’t blink!

We blink for two main reasons: one is eye lubrication; the other is to allow internal processing:

REM (rapid eye movement) happens during sleep while we dream. Blinking can be thought of as a parallel to REM when we are awake. It often means we are visualising, making mental images. It can also signal a mental resting point as you can observe in readers when they reach a punctuation mark on a page and so this blinking is the equivalent non-verbal to a comma or a stop. 

If we blink too much while presenting to an audience we convey the impression that we feel weak and unsure about our content. In this situation reduce blinking as much as possible.
7. Tell a story.
For an example look at the story in the introduction or the charisma story.

David J.P. Philips has studied the non-verbals of public speakers. 

Hear his conclusions at a TED talk:

 https://www.youtube.com/watch?reload=9&v=Nj-hdQMa3uA
